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B3AEMO3B'A30K CTWIIB BATbKIBCbKOIO BUXOBAHHA
13 CAMOOL|IHKOI0 300BYBAIB BMLLOI OCBITU
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THE RELATIONSHIP BETWEEN PARENTING STYLES AND SELF-ESTEEM
OF HIGHER EDUCATION STUDENTS

Y cyyacHMX COLIOKYIbTYPHMX YMOBaX IIOCU/IIOETbCSA HAYKOBMI iHTepec 0
npobneMaTHKy CiM'{ AK HPOBIIHOrO iHCTUTYTY MepBMHHOI coliamisanii oco6MCTOCTI.
OcobmuBoi aKTYa/lbHOCTI Ha6yBae TOCTIIPKeHHS B3aEMMH MK 6aTbKamy Ta ocobamm
JOHAIIBKOTO BiKY, [0 BifIOBi/ja€ NePiofly HABYAaHHA y BUIOMY HaBYa/IbHOMY 3aK/Iafi, —
Tepiofii 3aBepleHHs iHTEHCHBHOTO (OPMYBAHHA CBITOITAAHUX OpiEHTALill, HiHHICHUX
YCTaHOBOK i )KMTTEBMX CTpaTeriit. 3a yMOB TpaHcpopMallil cycninbHuX HopM i feditury
yCTa/IeHNX COLIa/MbHUX OPIEHTUPIB caMe CiM'A BUCTYIIA€ BUBHAYAIBHUM CepefjoBUILeM
0COOUCTICHOTO CTAHOB/IEHHS MOMOAL Y pasi HEZOCTATHBOI EeMOIITHOI MiATPUMKM
Ta KOHCTPYKTMBHOTO 0aTbKIBCBKOIO CYIPOBOAY IOHAK 3MYLICHUII Opi€HTYBAaTHCA
IIepeBaXKHO Ha BIIACHMIT 0OMEXEeHMIT JOCBif i CUTYaTHBHI eMOLiliHi peakuii, mo Moxe
I03HAYATHCS HA PiBHI 11070 BiAMIOBIAIBHOCTI, CHOPMOBAHOCTI CAMOOLHKY Ta 3[aTHOCTI
710 AaBTOHOMHOTO IIPUITHATTA pillleHb.

CimeitHe cepegoBuie Mae aMOiBajeHTHMII NOTEHIial BIUIMBY: BOHO MOXe SK
CIIPMATY TapMOHIHOMY PO3BUTKY, TaK i 3yMOBIIOBATYM BUHUKHEHHA OCOOMCTICHUX
TpysHoOLIiB. Xapakrep O6aTbKiBCbKOrO CTAaBJCHHS, NOMIHYIOUMIT CTMIb BMXOBaHH:
Ta cneum’gixa B3AEMOJIil BJM3HAYAIOTh DiBEHb CAMOCTIIHOCTI, BIIEBHEHOCTi B co0i,
eMOLiITHOI CTabiIbHOCTI i colianbHOI afanTUBHOCTI 3700yBauiB Buioi ocsirn. Came
B MEXaX POAMHHOI B3aEMOJii 3aK/IafjaloThcs MepefyMOBY (pOPMYBAHHA CTaBICHHA [0
cebe, BiANOBiATBHOCTI, KOHCTPYKTVMBHOCTI IIOBEJLHKM a00, HaBIAKM, CXVWIBHOCTI IO
KOH(TIKTHOCTI Ta eMOLiiTHOI fiesopraHisargii.

[IpobnemMa AUTAY0-6ATDKIBCHKUX B3AEMUH IIpEfiCTABIeHA y MPALAX KIACKKIB
ncyxororii, 3oxkpema JI. Burorcpkoro, JI. boxosuy, I. Koctioka, 3. ®peitpa, C. Xomna,
[I. baymping, E. Maxko6i, [I. MapTiH Ta iHmMX AOCTgHNKIB, AKi o6rpyHTyBanM
BIZIMB CTWIK BUXOBaHHA Ha €MOLIVHMI i CONiaZnbHMII POSBUTOK JMTUHIL
B ykpaiHCbKOMY HAyKOBOMY EUCKYpCi crenudiky pORMHHOI B3a€MOAIl PO3KPUTO B
npangax M. Bopumescbkoro, M. Koponbuyka, 3. Kpikaroscbkoi, T. SI6moHcbkofi,
T. duenko. Oco6MMBOCTI CTAaHOBIEHHA ifEHTMYHOCTI Ta CAMOCBiJOMOCTI, BUCBIT/IEHO
B pocnipkenHAx E. Epikcona ta E. Effmeminnepa, mo € BaxmBuMu I po3yMiHHA
MeXaHi3MiB GOpMyBaHH: CAMOOLIHKY B 3[j06yBa4iB BUL[OI OCBITI.

CyuacHi conianbHi BUKINKY, 30KpeMa YMOBU BOEHHOTO CTaHY, iCTOTHO BILUIMBAIOTh
Ha eMOLIHMIT KmiMaT ciM’i, HOCH/IIOI0YN HAIIPY)KeHHS Y B3aEMIHaX MK GaTbkamu Ta
1oHaKaMy. XPOHIYHMII CTpeC, HEBM3HAYEHICTb i TpaHCOpMALisS 3BIYHOIO CHOCOOY
KUTTSA MOXYTb 3YMOB/IOBATH IifBMIIEHHA TPUBOXKHOCTI, eMOLiiiHy mabinbHicTD
ab0 3aMKHYTICTh 3700yBauiB BUIIOI OCBIiTH, 10, CBOEI Yeprolo, BioOpaXkaeTbcsA Ha
XapaKTepi PORMHHOI B3aeMOZii. Y Takyux yMoBax po0/eMa BIVIMBY CTUIIO GaThKiBCHKOTO
BJIXOBAHHS Ha 0COOUCTICHe CTAaHOB/IEHHsI HabyBa€e 0COO/IMBOI 3HAYYIOCTI.

[Onaupkmit BiK, sKill Bignosigae nepiogy HabyanHa y 3BO, xapakrepusyerbcs
iHTeHCUBHVMY (i3i0MOTiYHMMY Ta NCUXONOIIYHMMM 3MiHaMu. BiH € 3aBeplrambHUM
eTaroM IIePeXOfy [0 FOPOCIOCTi il CYIPOBOIKYETbCS (HOPMYBAHHAM CBITOI/LLHOL
mo3uil, mpodeciiiHOro CaMOBMSHAYEHHS, PO3BUTKOM ABTOHOMIi Ta BHYTPILIHIMM
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cynmepeyHocTsAMI. HesBakarounm Ha 3HAYHMIT IOTEHI{ial OCOOMCTICHOTO 3pOCTAaHHS,

caMe B liefl Iepiof 3aroCTPIOIOTbCA KOHQMIKTM B cuCTeMi «OaTbKM — [MTHHA».
AMO6iBaneHTHICTh OTPE6 — MparHeHHSA O CAMOCTITHOCTI, cemapariii 3a OFHOYACHOL
noTpe6y B MiATPUMII — CTBOPIOE JOJJATKOBE HAIPY)KEHHA Y B3aeMMHAX. PiBeHb

KOHCTPYKTMBHOCTI IMX B3a€MUH 3HAYHOI0 MipOI0 BU3HAYAETbCA YCTANEHUM CTUIEM
BMXOBaHHS. Tuir 6aTbKiBChKOI OBEIHKY BIVTMBAE Ha (OPMYBAHHSI XapPAKTEPY, CUCTEMY
LIHHOCTeI1, COLa/bHY 3PITICTD i CTaB/IeHH I0HAKIB 0 cebe. CaMOOI[iHKa AK IHTeTpaIbHII
KOMIIOHEHT CaMOCBIfIOMOCTI Bifo6pakae IPUITHATTS 0COOMCTICTIO BIIACHOI 3HAYYIIOCTI,
KOMIIETEHTHOCTI Ta colia/nbHOi LiHHOCTI. Bona dopMyerbcs B mpoueci iHTepiopusaryii
OL{{HHIX Cy/)KEHb 3HAYYIIUX JOPOCINX, HACAMIIepef OaThKiB.

EmmipnyHi Ta TeopeTHuHi JOCTIHKEHHS CBifYaTh, [0 ABTOPUTAPHI 260 eMOLiiTHO
BijJuy>KeHi CTV/T BUXOBaHHA MOXYTb 3yMOBITIOBATH (POPMYBaHHA 3aHIDKEHOI CAMOOLIiHKIL,
HOYYTTA MEHIIOBAPTOCTI Ta COLia/IbHOI MACMBHOCTI. HaToMicTb eMOKpaTyHmil CTUIb,
1[0 TOEHYE BUMOIMIMBICTD i3 MiTPMMKOIO 11 HaJlaHHAM ABTOHOMil, CIIpUAE PO3SBUTKY
BIIEBHEHOCT, Bi/IIOBilaIbHOCTI i1 afjeKBaTHOTO camocnpuitManuA. HagmipHmit KOHTpOTb,
HEIIOCTiIOBHICTb BYMOT, IepeBaXKaHH: CaHKIIiN Hafj MiATPUMKOIO 1T fediluT eMOLiitHOro
KOHTAKTY CTBOPIOKOTb PUBHKM 111 GOPMYBAHHS HEraTMBHOT0 06pasy «fI». TakuMm 4nHoM,
TOBIpNMBi, EMOITHO TEITi B3aEMIHY, OCHOBAHi Ha B3a€MOIIOBA3i Ta BM3HAHHI IIpaBa
JOHAKa Ha CAMOCTIITHICTb, € BAXK/IMBOK YMOBOK CTAaHOB/IEHHA IO3UTUBHOI 11 peamicTIHOI
CaMOOI[iHKI.

Y3ara/ibHeHHs HAayKOBMX JDKepel 3acBifuye, 1o mpoOreMa BIUIMBY CTUIB
6aTbKiBCPKOTO BUXOBAHHS HAa CaMOOLIHKY 37j00yBauiB BMIIOI OCBITM 3aIMIIAETHCSA
aKTyaJIbHOI0 Ta HeJOCTaTHbo BudeprHowo. Couianbhi Tpanchopmarii Ta crerudivmi
BUK/IMKI KOXXHOTO TIOKOTIHHSI 3yMOBJIIOIOTH [OSIBY HOBIX ACIIEKTIB AUTIY0-0aThKIBCHKOL
B32€MOJil, 1[0 MOTPeOYIOTh MOJA/MBIIONO TEOPETUIHOTO OCMUCIEHHS il eMITIPUIHOIO
TOCTiIKEeHHS.
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KYNIbTYPA ®AXOBOI TA [INOBOT IHLLOMOBHOT KOMYHIKALIIT
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LINGUISTICTOLERANCE IN INTERNATIONAL NEGOTIATIONS:
CULTURAL RESONANCE AND ADAPTATION IN STRATEGIC COMMUNICATION
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MOBHA TONEPAHTHICTb Y MIXXHAPOAHUX NEPETOBOPAX:
KYNbTYPHUIA PE3OHAHC TA AJANTALIA B CTPATEFIYHIA KOMYHIKALIIT

In today’s globalized economy, international negotiations have become more
than simple exchanges of money or resources. They often unfold as complex cultural
interactions, where people from very different backgrounds, speaking different languages
and thinking in different ways, need to reach an agreement. I remember one negotiation
in Dubai where the Japanese team remained almost completely silent for long stretches. At
first, we thought they were hesitant or unsure — but they were following kuuki wo yomu,
literally “reading the air” That’s exactly where linguistic tolerance becomes crucial.

In reality, many negotiations fail not because the parties disagree on economics
or strategy, but because they misread each other. Language can shift power, trust, and
even how fair people perceive an outcome to be. It's subtle, but its incredibly impactful.
Sometimes, even a tiny misinterpreted phrase can derail hours of planning.
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